
DOES DOWNTOWN HAVE A PARKING 

PROBLEM? 

Jul/Aug 2018  

 

August 2018111 

16-17  State Directors Mtg 

18-Wine Stroll 3-10 

21-CCCB-  7-9  connect          

w/community  

   

September 2018 

6-Wine & Shine @ Becrafts 

20-Board meeting 

25-Chamber Banquet 

28-Homecoming Parade 

29-Junk Junktion 

October 2018 

4-Wine & Shine  

18-Board Meeting 

 

November 2018 

1-Wine & Shine 

3-LUM decorates 

15-Board Meeting 

18-LUM Lighting  

Ceremony 

Nearly every community encounters parking issues at some point:  

not enough places to park, too many vacant spaces, residents parking 

in front of businesses, business owners parking in front of businesses, 

employees parking in front of neighboring businesses during business 

hours—you get the picture. For many communities, this struggle is 

very real and sometimes crippling to their economy.  To overcome 

these issues, many communities are forced  to designate lots and de-

velop unsightly  parking garages to alleviate these challenges.  Of 

course, those developments also come with a hefty price tag. 

Years ago, Moberly’s downtown streets and parking lots had parking 

meters.  Today, we are extremely fortunate to have free public parking 

throughout the district.  Best practices, along with city-enforced ordi-

nances, allow business owners, tenants, residents, employees, shop-

pers, and visitors an array of FREE parking every day.  There are at 

least seven, multi-space lots available near the prime commercial area 

of downtown and hundreds of single vehicle spaces along the streets.  

While these spaces are FREE, there are reasonable expectations for 

their use. 

As  downtown continues to grow, convenient parking  spaces will con-

tinue to be a commodity; but, that’s a good thing.  

It means that there’s more shopping, eating, busi-

ness, and foot traffic occurring.  It means that 

many are finding value in the heart of our commu-

nity and want to experience it along with us.  

Please keep this in mind and respect your 

neighboring business customers and clients.  If 

you spend all day downtown, because you work or 

live here, please make an effort to park somewhere 

that allows five or more hours (lots).  Of course, 

you may  choose to park in a two-hour parking 

space (street); but, we hope you will remember to 

move your vehicle every two hours as a courtesy to the shoppers and 

business owners. 



PEOPLE YOU SHOULD KNOW 
NAME:  Kara Kirkendoll Holem 

BUSINESS AFFILIATION:  1) In K-Hoots Vendor & Craft Boutique, 2) In K-Hoots Classifieds, 

3) KWWR Radio 

JOB DESCRIPTION:  1 & 2) Owner and 3) Marketing Specialist 

YEARS LIVED IN MOBERLY:  Total of 38 

EDUCATION:  Associate’s Degree in Accounting 

PROFESSIONAL BACKGROUND:  I’ve been a Bookkeeper/Office Manager for about 20 years 

all together and have worked in radio for about eleven years.   

A LOCAL BUSINESS PERSON I ADMIRE AND WHY:  Robert Holem, my husband.  He 

came to Moberly knowing no one but me and my immediate family;  he started his own remodeling 

business and has done amazingly well.  He has done it all on his own and I’m very proud of him. 

WHY I’M PASSIONATE ABOUT MY JOB:  I love people.  I love meeting or talking to new 

people daily and having my own store gives me that opportunity! 

IF I WEREN’T DOING THIS FOR A LIVING;  Well, I’m kind of living my dream right now, 

because I always wanted to own my own store.  I’m doing what I love.  Otherwise, if I didn’t have to 

work and I didn’t have the store, I would probably write a mil-

lion books! 

BIGGEST CAREER OBSTACLE I’VE OVERCOME & 

HOW  Owning my own business isn’t easy;  sometimes, it 

doesn’t pay for itself financially.  I’m grateful for our other em-

ployment to help pay the bills 

A FAVORITE RECENT PROJECT:  Taking over ownership 

of the Buy-Sell-Trade Classifieds from Jere Nelson.  I love it!  It 

is a lot of fun and it has already grown in the first month! 

WHAT PEOPLE SHOULD KNOW ABOUT THIS PRO-

FESSION:  Be patient and have faith! 

WHAT I DO FOR FUN:  Spend time with my family or write! 

FAMILY:  I have three boys, including my husband, and two 

stubborn dogs. 

FAVORITE PLACE IN RANDOLPH COUNTY:  Home 

ACCOMPLISHMENT I’M MOST PROUD OF:  My two 

sons; they are amazing, big-hearted boys! 

MOST PEOPLE DON’T KNOW THAT I:  I’m a pretty open 

book.  If people know me, they probably know everything about 

me!               



HISTORY CORNER—    

  510 West Reed 

OCCUPANTS THRU THE YEARS 

 1913 Air Dome Theater 

 1917 G A Smith Motor  Co 

 1919 Overland-Moberly Motor Co 

 1927 Safeway 

 1960 Ben Franklin Variety Store 

 1980  The Clothing Corral 

 1986 Maurices 

 201 2 Lynn’s Country Floral 

 2014 Country Floral-Paula Kirby 

 2016 Country Floral-Christy Chosich 

**Any changes or corrections to this arti-
cle are welcomed. 

The Air Dome Theater began 

on Coates Street, where the 

phone company sits today.  In 

1913, it relocated to 510 West 

Reed (see photo a).  When a 

building was constructed on 

this site, it was an automobile 

garage.  For repairs to be made, 

cars were lifted to the second 

floor on an elevator.  (photo b)  

Today there is no way to access 

the second floor except by going 

thru the vacant Forney Furniture 

building next door.  Just a sneak 

peak of the building as Safeway is 

visible in Photo C.  Photo D & E 

show the building when it was oc-

cupied by Ben Franklin Variety 

Store.  Photo F shows the building 

as it has looked since the time 

Maurice’s occupied it.  The only 

thing that has changed is the let-

ters on the awning.  The building 

was owned for many years by Bill 

Sparks.  Recently it was purchased 

by the current occupants, Christy 

Chosich and family.  They plan a 

few improvements to the main 

level, but later may create access 

to the second floor and do some 

improvements there.   
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419 W Reed 

 

419 West Reed 

Moberly, MO 65270 

Phone: 660-263-5251 

E-mail: mainstreetmoberly@att.net 

Facebook: Main Street Moberly Inc 

WE’RE ON THE WEB  

www.mainstreetmoberly.org 

 

NEW DOWNTOWN BUSINESSES 

Tower Loan moved from 501 to 516 W Reed 

Bean moved from 102 Johnson to 118 W Reed 

Dinner’s Ready opened at 102 Johnson 

WHAT’S 

GOING 

ON 

NEW MAIN STREET INVESTORS  

Steve Calcagno—NETcinity Rep 

Lawte Coffee House & Deli 

TWO NEW PATIOS DOWNTOWN 

AND ONE MORE COMING SOON 

 
BEAN—118 W Reed 

COATES STREET BAR & GRILLE—coming soon 

Shady Tuesday-400 W Reed 

NETcinity is an app that will help pro-

mote your local business.  If you re-

ceive a visit from Steve Calcagno, 

please know that he is legitimate and 

is providing free posts for Main Street 

Moberly and Moberly Area Chamber.  

Even if you don’t want to purchase his 

services, be sure to download the free 

app so you will be supporting our city! 

424 W Reed sold 

to Pretty Again 

LLC .  424 Vin-

tage will be 

opening at this 

address.  

DeWeese Pho-

tography is tem-

porarily around 

the corner on 5th  

Street.  

GrowMidMo      Inside this newsletter, you will find two 

flyers from GrowMidMo.  They have several upcoming train-

ing opportunities for small business owners.  Some are no 

cost and some have a small fee.  GrowMidMo is the entre-

preneurial development program in the greater Moberly area 

that helps entrepreneurs and small businesses from startup 

to succession. Visit growmidmo.com for more information.  

You can also follow GrowMidMo on facebook, twitter, and 

LinkedIn.  Or, call Ryan Eidson at 660-263-8811. 


